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OBJECTIVE 

Sales Manager with 13 years of experience in selling Telecom, Financial, Insurance, Banking products, ELV (security and surveillance) products, Glass & Aluminum. Proven skills in motivating sales staff, planning sales strategies and increasing sales revenues.  Looking to obtain a position that will enable me to use my strong sales skills, background and abilities to work well with people. 

SKILLS AND QUALIFICATIONS 

· Self-motivated, initiative, high level of energy 
· Critical thinking, decision-making and problem solving skills 
· Sales & Marketing Management
· Business Development and Negotiation 
· Sales Team Motivation and Leadership
· Excellent Computer skills (Word, Excel, PowerPoint, Office) 
· Organizational skills and customer service orientation 
· Adaptability and ability to work under pressure 


WORK EXPERIENCE 

Team Manager                                                                                                   Feb 2018 - May 2019
Rogers Telecommunications - CANADA                                                                                                   

Rogers telecommunications Inc. is a Canadian communications and media company. It operates particularly in the field of wireless communications, cable television, telephone, and Internet connectivity with significant additional telecommunications and mass media assets. The company is headquartered in Toronto.

· Manage and develop internal sales staff  to ensure all sales targets  are met for Rogers IGNITE TV,Home Monitiring System,Wifi,Home Phone.
· Motivate, inspire and provide strong leadership to sales staff
· Develop and implement sales plans to ensure that sales and revenue numbers are obtained
· Manage Sales Reps who conduct the following activities: door-to-door, in home presentations, and staffing special  events
· Provide ongoing coaching, guidance and monitoring
· Analyze sales reports and territory sales breakdown for each Territory Sales Representative.
· Communicate with other departments and other Rogers companies in relation to current projects and issues.




Marketing Manager 								Feb 2016-Jan 2018
Alu-Tec WLL – QATAR	
					
Aluminum Technology and Auxiliary Industries (ALUTEC) is Qatar largest aluminum and glazing company, specializing in architectural aluminum and glass products, aluminum doors, windows, cladding projects and unitized and standard curtain walls.  

· Provided data to design and estimation team to prepare quotes for tenders and jobs in hand
· Arrange meetings between the consultant and vendors for new and ongoing projects
· Arrange site visits for technical team to discuss about project specifications and payment terms 
· Prepare distribution agreement with different companies to sell their products in the region
· Conduct regular follow up with existing customers to generate more business 
· Closed the deal of 1 M QAR (CAD $ 500,000) Aluminum Cladding for Qatar Museum 
· Successfully executed 3 M QAR (CAD $ 1M) deal for Qatar Rail West Bay Station

Sales Account Manager 							Oct 2013- Nov 2015
Momenta Global – QATAR						

· Handling Extra Low Voltage, Internet Protocol Telephony products, and UPS
· Prepare action plans and schedules to identify specific targets
· Database generation, follow up on new leads and referrals  
· Develop and maintain sales materials and current product knowledge
· Maintain confidentiality of company and customer documents and information
· Prepare a variety of status reports, including activity, closings, follow-up, and adherence to goals


Sales Manager								Jan 2012 – Sep 2013  
Abdul Rahman Juma Mohammad & Sons- BAHRAIN,QATAR		
		
Juma & Sons Engineering offers services in fiber deployment, IPTV, SME TV, security systems, lighting 
Control, as well as guest room management systems. 
· Promote ELV products including AV, Data Communication, CCTV, Security, Broadcast, Intercom solution targeting MEP contractors and consultants
· Developed new customers in Oil and Gas companies, Real Estate Developers, Government entities
· Make presentations to end clients regarding the solutions which will be implemented in their projects 
· Develop marketing kit for the company including company brochure and company profile
· Closed the deal of 4.5 M QAR (CAD $ 1.5M) for full ELV package for Barwa, Al Khor 
· Successfully executed 1.9 M QAR ( CAD $ 800,00) deal for Audio IPTV System for St. Regis Hotel, Doha 

Deputy Manager 								Feb 2008- Jan 2012
HDFC Bank- INDIA	
							
The HDFC (Housing Development Finance Corporation Limited) bank is India's premier housing finance 
Company in India as well as in international markets.  
· Handle High Network Individual and Classic client portfolios
· Installation of point-of-sale (POS) machines to merchants 
· Monitor, verify, rectify and update all accounting records
· Process loan openings, closing, rollovers as well as time deposits, LI, FD
Sales Manager							Dec 2004- Jan 2008
New York Life (Insurance) INDIA
						
· Generate new business and scheduled 20 appointments a week
· Cold call potential clients based on acquired leads, client referrals and web inquiries.
· Trained new agents on how to set effective appointments and meet sale quotas
· Build and maintain a client base; keep clients informed about products and services for, but not limited to, life and health insurance & retirement plans
· Going out into the field every other day with agents 
· Qualified for numerous awards and honors, including Million Dollar Round Table (MDRT).


EDUCATION 



· Certificate in Canadian Business - York University                               July 2019- July 2020 
· MBA (Marketing) - National Institute of Business Management 		June 2005 - June 2006 
· NSE Certification in Financial Market - National Stock Exchange 		Feb 2009 
· Bachelor of Arts - Kanpur University 					June 2001 - June 2003 
